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Across the insurance landscape, growth-minded agencies find themselves caught in the same cycle:

Too much time spent on policy administration and data entry

Growing backlog in certificates of insurance (COIs), renewals, and commissions

Increasing pressure to maintain compliance and documentation accuracy

Rising costs of hiring and training in-house staff

The result? Teams spend more time managing the process of insurance than selling insurance. Most
Agency Owners say that they spend too much time on back-office operations rather than focusing on
sales.

Research from industry analysts indicates that up to 35% of an agency’s week is consumed by
administrative work, leaving less time for relationship building, cross-selling, or strategic development.

1. THE OPERATIONAL WEIGHT SLOWING THE
MODERN INSURANCE AGENCY

EXECUTIVE SUMMARY
Insurance agencies are facing unprecedented
pressure. Heightened client expectations, rising
compliance requirements, and accelerating digital
transformation have reshaped how firms operate.
Yet, behind every growth challenge lies one
consistent culprit: operational overload.

This whitepaper explores how administrative
bottlenecks are silently capping agency
performance and demonstrates how forward-
thinking insurance leaders are overcoming these
challenges by strategically leveraging remote
back-office teams. Through real client
experiences, we’ll show how Office Beacon has
helped agencies streamline their operations,
improve accuracy, and reclaim time for growth.

For leaders like Founders/CEOs, the challenge
is clear:

“WE KNOW WHAT WE NEED
TO GROW — WE JUST DON’T
HAVE THE BANDWIDTH TO
EXECUTE IT.”

35%
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Most agencies respond to operational strain by hiring more in-house staff. But that model is increasingly
unsustainable. Labor shortages, long onboarding cycles, and shrinking margins make it difficult to scale
internally.

A smarter approach is strategic delegation — leveraging trained back-office teams that integrate into
existing workflows. Rather than adding headcount, leaders add capacity.

Remote staffing for insurance back-office operations is no longer a niche concept. According to Grand
View Research, the global business process outsourcing market size was estimated at USD 302.62 billion
in 2024 and is projected to reach USD 525.23 billion by 2030, growing at a CAGR of 9.8% from 2025 to
2030. Leading agencies are already taking advantage of this model to achieve faster turnarounds, higher
accuracy, and improved profitability.

The most successful transitions start small with rule-based, high-volume, process-driven tasks.
Common functions agencies delegate to Office Beacon include:

New business processing – application entry, underwriting data preparation, and policy setup

Certificates of Insurance (COIs) – generation, validation, and delivery

Renewal processing – managing data updates, premium validation, and communication tracking

Commission management – posting, reconciliation, and reporting

Accounting support – AR/AP, collections, and expense tracking

Claims intake – data entry and documentation for first notice of loss

Each delegated function returns valuable time to producers and account managers — the very people
responsible for growth.

2. WHY DELEGATION, NOT EXPANSION, 
IS THE SMARTEST GROWTH STRATEGY

3. WHAT HIGH-PERFORMING 
INSURANCE FIRMS DELEGATE FIRST
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Submission-to-quote
turnaround improved by 32%.

Policy data accuracy reached
over 90% consistency.

Operating costs decreased
by 35% within six months.

The firm’s leadership redirected senior producers toward client acquisition, resulting in an additional
double-digit increase in new revenue without expanding headcount.
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4. CASE STUDY ONE: 
REGIONAL AGENCY IN TEXAS 
Reducing Backlogs, Increasing Throughout
A mid-sized insurance agency based in Texas faced chronic processing delays that were eroding client
satisfaction. Their internal staff was spending upwards of 40% of their time on policy data entry,
renewals, and COIs. Despite growth in new business, productivity was stalling due to sheer administrative
volume.

The agency partnered with Office Beacon to introduce a small offshore back-office team trained in
insurance workflows. Within six weeks, Office Beacon’s policy administrators were fully integrated into the
agency’s system, handling new business setup, COI generation, and daily renewals.

OFFICE BEACON SOLUTION:

RESULTS:

32% 90% 35%



Past-due receivables dropped
by 70% within four months.

Commission accuracy
increased by 45%.

Cycle time for monthly
closings was cut nearly in
half.

By the end of the first year, the wholesaler reported their “most stable operational period in five years,”
freeing up leadership to invest in growth and technology.
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5. CASE STUDY TWO:
NASHVILLE-BASED WHOLESALER 
Stabilizing Collections and Scaling Profitably

A regional insurance wholesaler in Nashville was struggling with delayed commissions, inaccurate
reconciliations, and mounting receivables. Internal staff were overburdened, and turnover was rising due
to burnout.

Office Beacon deployed a dedicated accounting and commission support team to handle reconciliations,
data entry, and policy updates directly within the client’s AMS environment. The team also created
standardized reporting templates to enhance transparency between accounting and operations.

OFFICE BEACON SOLUTION:

RESULTS:

70% 45%
CUT
IN 
HALF
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